
Top Three Reasons Why
Trade Shows Are Your
Best Marketing Investment...

1. 37% of Show Attendees Have the Final Say in the Buying Decisions
They are the decision-makers!

2. 83% of Show Attendees Have Influence in the Buying Decisions
They are critical to making the sale!

3. 88% of those with buying influence have not been called
on by exhibitor sales staff a year prior to the show.

They were not already considering your company!
Based on a study by the Center for Exhibition Industry Research,
Chicago, IL and Exhibit Surveys, Inc. Red Bank, NJ

Top Ten Reasons to Exhibit at
the 2009 Philadelphia Capital Building &
Facility Maintenance Show. . .

1. Meet purchasing decision-makers that have significant purchasing power.
2. Establish a pipeline to potential new business. Meet new prospects.
3. Gauge your competition. See what they are doing.
4. Generate more sales leads per salesperson in less time than field calls.
5. Convenient for attendees; no planes, no airport hassles, no downtime.
6. Make immediate sales! Get buyers to act with show specials.
7. Present your message during face-to-face sales opportunities.
8. Introduce new products. Demonstrate new & existing

product/service in action.
9. Reach those existing customers who need personal attention.
10. Leverage the show’s marketing campaign to bring your prospects

to the show.

For availability, pricing, and exhibiting 
information call (508) 824-3340 or 
(508) 824-3343 today.

P.O. Box 38  
E. Taunton, MA
02718-0038 
Phone: 508-824-3340 
Fax: 508-819-3790
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